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Step by Step Processof getting started in

Exportg¢ Import

Draftingan exportsalescontract; Negotiatingsuitable
INCOTerms

Gettingtunedto Operationalissuesn international
business

Procedurefor clearanceof exportc import cargo;Duty
assessmerdind paymentof import cargo

ExportclearanceandIncentiveassessment
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FocusStatesandCrops

Uttar Pradesh
A Mango
A GreenChilli

Rajasthan
A Cumin

A Coriander

Odisha
A Turmeric
A Ginger
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A comprehensive,
stepby stepguide
to getstartedin
exportimport




SoleProprietaryfirm/ Partnership
Company

1. Establishing
an

Organization
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2. Openin@
BankAccount

CurrentAccountwith a Bank I
authorizedto dealin foreign =%
exchange
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3. Obtaining
Permanent

Account
Number(PAN)

PANcardfrom IncomeTax
Department




4. Obtaining
Importercg

ExporterCode
(IECNumber

DTIDONONN TR e—

S,

IECCodefrom DGFT



ed in Export — Import

tting start

of ge

Step by Step Process

5. Registration
cum
Membership
Certificate
(RCMC)

RCMGrom ExportPromotion
CouncilsFIEOLCommodity
Boards/Authorities




6. Selectiorof
Product

Marketsize,Competition,Quality
RequirementsPaymentermsetc;
exportbenefitslike FTRetc
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/. Finding oBuyers

Tradefairs/ Buyerg Seller

Meets/ ExhibitionsB2Bportals/
web browsing/IndianMissiona
overseasProductcatalogueetc
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8. Sampling

Providingrade and
technicalsamples
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9.
Pricing
costing

Sellingat competitiveprice
with maximumprofit
marking;Freeon Board
(FOB)Cost,Insuranceand
Freight(CIF)

14



10.

Negotiation
with buyers

Reasonablallowances/
Discountn price

e
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11.

Covering
Riskghrough
ECGC

Appropriate policy from
ExportCreditGuarantee
CorporationECGC)

Ibcesof gettingstartedin Exportg Import
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Processingf an
ExportOrder
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Carefullyexamineanexportorder
andenter into aformal contractwith
overseauyer

12.A.

Confirmation
of Order
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12.B.

Procurement
of Goods

After orderconfirmationgofor
procurement/manufactureof

goods
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12.C.

Quality
control

Strictgquality control; Preshipment
inspection Buyerstandards/
specificationsinspection
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12.D.
Finance

Preshipmentandpostshipment
financefrom commerciabanksat
concessionalates(180days);
Packingredit-advancgfor new
exporters)75%0 90%advance®n
valueof export.Postshipment90%
advanceg180days)
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12.E.
LabelingPackaging,
PackingandMarking

Label PackagandPackasper Buyer
Instructions
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12 F
Insurance

Marine InsurancdPolicycovers
loss/damageduringtransit; In CIF
the exporterstakesinsuranceand
in C&Fand FOBhe Importertakes
the Insurance.
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12.G.
Delivery

Fastandefficientdeliveryto meet
deliveryschedule.




12.H.

Customsand
procedures

GetPANbasedBusiness
|dentificationNumber(BIN)from
CustomsFillup relevantformsand
asper formats




12.1.Customs
HouseAgents

CustomdHouseAgentsare

professionaldicencedby the
Commissioneof Customs

who facilitate clearanceof
cargofrom customs



